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Tactical Credit

The Tactical Credit platform provides a range of alternative credit solutions to address a borrower’s
capital needs. The Tactical Credit Strategy has an unconstrained capital mandate that can invest in
attractive relative value across Corporate Lending and Specialty Finance asset classes.

25+ Year SoB 400+ 20+ Years
Track Record Invested Transactions Avg. Sr. Team Experience

Corporate Lending Specialty Finance
Privately  negotiated senior and junior Focused on private niche, predominately asset-
financings to lower-to-middle market based segments where Siguler Guff has
companies in both performing assets and more established experience.

complex situations, transitional situations.

Transaction Types: Asset Classes:

» Direct corporate loans, LBOs, refinancings, * Asset Backed Finance

recapitalizations, and others o Shisiiee] Creel

* Invest across the capital structure in senior . . .
debt, junior debt, and preferred equity Real Asset Lending, including Real Estate
*  Work with private equity sponsors, » Regulatory Capital Relief / Risk Transfer
independent sponsors, and privately held or + USDA Bridge Loans

ublic businesses . .
P  Trade Receivables and Finance

Transaction Criteria:

*  Primarily EBITDA-based: $8 - $50mm of
EBITDA

* Royalty Finance

Industry Focus: Agnostic, but focus on:

» Business Services, Financial Services, IT
Services, Software, and Industrials

Recent Transactions: Recent Transactions:

Several USDA interim bridge loans in
the food, business services, and
hospitality industries

m Senior Loan to healthcare services
A ¥ company
. s Mezzanine Debt to refinance a Boston-
%5 Sonr Loan' MO ERSES -efflc'lent . based Class-A multifamily / student
>~ transportation and logistics provider housing complex

e Seni?é Loatp + E?uirtytto 1eadting ; @’ Programmatic forward flow agreement
. Is);/gt\c:mesr of wastewater treatmen &2 (o purchase personal installment loans

For further discussion, please contact:
Michael Apfel (Partner, Group Head) mapfel@sigulerguff.com Nicholas Demas (VP) ndemas(@sigulerguff.com
Bradley Bennett (Managing Director) bbennett@sigulerguff.com AJ Guff (VP) aj.guff@sigulerguff.com

Matt Bernstein (Managing Director)  mbernstein@sigulerguff.com Mike Martynowicz (VP) mmartynowicz@sigulerguff.com



Siguler Guft
Tactical Credit

Notes: Firm stats and estimated AUM is as of December 31, 2025. Recent transactions are for illustrative purposes only to show the range of investment types in the strategy and were
not selected on the basis of performance and profitability. The recent transactions and are not representative of the full portfolio, and full list of investments and dditional
Information can be provided promptly upon request.

Certain Disclosures

Interests in funds are offered through Siguler Guff Global Markets, LLC, a registered broker-dealer, a member of FINRA and an aftiliate of Siguler Guff & Company, LP (“Siguler Guft”
or the “Firm”). Additionally, Siguler Guff & Company, LP has an agreement with BNY Mellon Securities Corporation (“BNYMSC”), a registered broker-dealer, member of FINRA and
indirect, wholly-owned subsidiary of the Bank of New York Mellon Corporation (“BNY Mellon”) to distribute interests in certain funds. BNY Mellon has a non-voting 20% interest in
Siguler Guff and BNYMSC receives a fee with respect to investors in the funds that are solicited by BNYMSC. This presents a conflict of interest because BNYMSC and/or its
salespersons may have an incentive to: (i) favor sales of the funds over the sale of interests of other investment products with respect to which BNYMSC and/or its salespersons do
not receive compensation, or receive lower levels of compensation, and (ii) make positive statements about Siguler Guff and its registered investment adviser affiliate, Siguler Guff
Advisers, LLC. BNYMSC is not a current client or investor of any fund or strategy offered by Siguler Guff or Siguler Guff Advisers, LLC. Furthermore, interests in funds may also be
offered by unaffiliated third-party placement agents who are not current clients or investors of any fund but receive cash compensation in the form of a placement fee percentage
based on the amount invested into a fund by the investor referred by the placement agent and typically calculated using the management fee rate applicable to such capital
commitment. Siguler Guff reimburses third-party placement agents for out-of pocket expenses incurred for services related to referring investors to funds. The cash compensation
arrangement may create a material conflict of interest as the placement agent may have an incentive to have more investors commit to a fund resulting in more compensation being
paid to such selling agent.

This Report does not constitute an offer to sell or a solicitation of an offer to buy any securities from any person in any state or other jurisdiction in which such offer or solicitation
would be unlawful, or in which the person making such an offer or solicitation is not qualified or authorized to do so. or to a person to whom it is unlawful to make such offer or
solicitation in such state or other jurisdiction.

Past performance does not guarantee future results. No representation or warranty, express or implied, is made regarding future performance.
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